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Executive Summary & PO Investment Framework

SpaceX is preparing to go public and is not yet trading, with the offering price currently unknown. The
company isavertically integrated aerospace and telecommunications enterprise focused on three primary
segments: space launch services centered on the Starship vehicle, global satellite connectivity provided by the
Starlink constellation, and an emerging orbital/terrestrial Al compute initiative viaxAl. The current financial
profile, as detailed in the recent filings, reflects a capital-intensive, loss-making growth curve, supported by
substantial existing indebtedness and ongoing, massive capital expenditures required to scale itsinfrastructure.
The narrative presented to prospective investors hinges on the synergistic potential across these segments, the
scale of the addressable market, and the company's ability to secure necessary spectrum and regulatory
approvals to expand its services globally.

The IPO structure, as outlined in the latest filings, includes a 180-day lock-up period for insiders and a 30-day
overallotment option, with listing anticipated on the Nasdag exchange. The proceeds from the offering are
intended to fund continued expansion in Starship cadence, Starlink constellation build-out, and Al compute
infrastructure development, underscoring the company's commitment to long-term, high-cost growth rather
than immediate deleveraging or profitability. The core investment thesis suggests that if the company can
successfully execute its multi-year roadmap, achieving scale in Starlink monetization and realizing efficiencies
in Starship operations, the resulting cross-segment synergies will justify the current capital structure and any
proposed |1 PO valuation. However, thisthesis is materially challenged by the high level of existing leverage,
the inherent execution risk in devel oping next-generation space hardware, and a governance structure that
concentrates voting power among founders and Class B shareholders.

The most likely outcome, or base case, involves steady progress toward scale, where the company successfully
navigates near-term capital needs but remains loss-making for the foreseeable future, requiring investors to
underwrite along time horizon for meaningful free cash flow generation. The bull case relies on rapid,
capital-efficient scaling of Starlink and successful regulatory navigation to unlock premium spectrum value,
leading to a significant re-rating of the company's valuation multiples. Conversely, the bear case materializes
if execution slips, forcing the company to seek further financing under less favorable terms, or if governance
constraints lead to capital allocation decisions that do not maximize public shareholder value.

Recent, Impactful News

May 20, 2026 -- S-1 Registration Statement Filed. The company has formally initiated the public offering
process, setting the stage for pricing and listing, which signals the near-term availability of key financial and
structural details.

Jun 01, 2026 -- Latest S-1 Amendment Filed. Material changes were made to the Use of Proceeds, Risk
Factors, Dilution, and Underwriting sections, indicating ongoing refinement of the offering terms and
disclosure ahead of pricing.

Business & PO Overview

Products and Services Overview:

SpaceX offers a suite of integrated services spanning space launch, global satellite connectivity, and Al
compute infrastructure. The launch segment centers on the development and operation of the fully reusable
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Starship vehicle, designed to drastically lower the cost of mass-to-orbit services for commercial, civil,
andgovernment customers. The connectivity segment, Starlink, provides broadband internet access globally
viaalarge constellation of low-Earth orbit satellites, targeting both consumer and enterprise markets,
includingmobile services. The emerging segment involves orbital and terrestrial Al compute infrastructure,
primarilythrough the XAl initiative and collaborations like Terafab, aimed at leveraging the company's
uniqueinfrastructure position.

Business M odel and Revenue Drivers:

The business model is fundamentally capital-intensive, relying on high-volume, high-margin transactional
launch services and recurring subscription revenue from Starlink. Revenue drivers include the successful
scaling of Starship launch cadence, which directly impacts the cost structure and deployment speed for
Starlink and other customers. For Starlink, subscriber growth and the successful monetization of advanced
services, including mobile connectivity enabled by spectrum transactions, are key. The Al compute segment is
positioned to leverage the company's infrastructure for high-performance computing needs, though its revenue
profileisless mature than the other two pillars.

IPO Structureand Terms;

The offering is being registered on Form S-1, filed on May 20, 2026, with the latest amendment on June 1,
2026, indicating active refinement of the disclosure. The offering is expected to list on the Nasdag under the
ticker SPCX. The structure includes a standard 30-day overallotment option, commonly known as a greenshoe.
A 180-day lock-up period is stipulated for company insiders, which will be a pivotal milestone for assessing
post-1PO liquidity dynamics. The final offer price and the exact split between primary and secondary shares
remain undisclosed as of the report date.

Use of Proceeds and Growth Roadmap:

The proceeds from the offering are explicitly earmarked to fund aggressive growth initiatives across the core
segments. Thisincludes significant capital deployment toward scaling Starship production and launch
infrastructure, expanding the Starlink constellation capacity, and building out the necessary infrastructure for
the XAl compute platform. The roadmap is predicated on achieving technical milestonesin reusability and
regulatory approvals to unlock new service tiers, which are essentia to justifying the long-term capital
requirements outlined in the prospectus.

M anagement Quality and Gover nance:

The company isled by its founder, who holds significant influence over strategic direction and capital
alocation. A critical feature of the governance framework is the dual-class stock structure, which concentrates
voting control with the founder and Class B shareholders, meaning public common stockholders will have
limited ability to influence major corporate decisions. This structure is akey consideration for long-term
investors assessing alignment between management incentives and public shareholder value creation.

Industry & Competitive L andscape

Market Size and Long-Term Growth:

The long-term growth thesisis supported by the secular tailwinds across the space economy, global demand
for low-latency satellite connectivity, and the accel erating need for advanced Al compute infrastructure. While
specific Total Addressable Market (TAM) figures are redacted in the public excerpts, the company is
positioning itself to be a dominant player across these interconnected, multi-trillion-dollar markets over the
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long term. The ability to leverage spectrum assets, secured through transactions like the EchoStar
deal,provides a critical regulatory tailwind for expanding Starlink's service capabilities.

Direct Competitors:

SpaceX competes across its three main verticals, facing specialized competitors in each arearather than a

single, direct peer across the entire platform. The competitive positioning is defined by its unique vertical
integration and scale, which allowsit to drive down costs faster than many specialized competitors.

Company Type Competitive Mar ket Key Differentiator vs SPACE
Category Focus EXPLORATION TECHNOLOG
IESCORP
SPACE EXPLORATION Subject (IPO) Subject Space, Core company being evaluated
TECHNOLOGIES CORP Connectivi
ty, Al
Compute
Rocket Lab USA, Inc. Public Direct Small-to-m  SpaceX's scale, fully reusable Starship

id lift launc program, and broader multi-segment

hservices  scope (Starlink and xAl) versus
Rocket Lab's smaller launch vehicles
and narrower product mix.

Viasat, Inc. Public Adjacent GEO/MEO GEO/MEO satellite network with
satellite established ground networks versus
broadband  SpaceX's LEO-centric Starlink

and integrated Starship/economic

model.

SES S.A. (now multi-orbit  Public Adjacent Multi-orbit Diversified, multi-orbit asset base and
operator enterprise/  established managed services; SpaceX
with Intelsat consolidation) governmen emphasizes large constellations and

t connectiv  consumer-facing Starlink

ity plus Starship production.
Telesat Corporation Public Adjacent LEO const Distinct constellation strategy and
(Lightspeed) elation governance; SpaceX's XAl compute

deploymen  and Starlink integration represent a

t broader, more diverse growth platform.
OneWeb (subsidiary of Private Adjacent LEO broad Ownership/operational structure via
Eutel sat) band comp Eutelsat; OneWeb's governance

etitor and commercial model differ from

SpaceX's Starlink approach.

SPACE EXPLORATION TECHNOL OGIES CORP Competitive Position:

SpaceX's primary competitive advantage stems from its vertical integration, which allows for rapid iteration
and cost reduction across launch, satellite manufacturing, and ground/user terminals. This integration creates a
powerful network effect, particularly as Starlink expands its user base and generates data that can feed the XAl
compute initiatives. The company's ability to self-fund much of its development via existing operations and
private capital has historically allowed it to pursue longer-term, higher-risk projects like Starship, which
competitors with more immediate public market scrutiny may struggle to match.

AlfinaAl Page 4



The most significant competitive risk isthe regulatory environment. Success hinges on securing and
maintaining favorable FAA launch licenses, FCC spectrum allocations for advanced Starlink services, and
navigating complex international trade controls (ITAR/EAR). Any significant regulatory setback could throttle
the pace of expansion and increase the capital required to achieve scale, directly challenging the financial
projections in the prospectus.

The company's competitive moat is reinforced by its scale in manufacturing and its strategic positioning in
spectrum, which is afinite resource essential for global connectivity. While competitors exist in each silo, no
other entity currently combines the scale of a heavy-lift reusable rocket program with aglobal, operational
LEO constellation and an integrated Al compute strategy.

Regulatory and Macro Environment:

The regulatory environment is a critical determinant of success, encompassing FAA oversight for launch
safety and operations, FCC licensing for spectrum use, and evolving global data privacy and Al governance
regimes. Macro factors, such as the cost of capital and supply chain stability for specialized components,
directly influence the company's ability to fund its massive, ongoing capital expenditures.

| PO Investment Thesis

PRIMARY THESIS: SpaceX's IPO presents a high-growth, multi-segment platform (Starship cadence,
Starlink connectivity, and XAl compute) that could unlock substantial value if cross-segment monetization
scales alongside spectrum economics; however, the valuation hinges on afinal offer price and post-1PO capital
structure that must work with a heavy leverage burden, ongoing capex, regulatory dependencies, and a
governance framework that centralizes control. The balance of risks and potential cross-segment synergies
yields amixed valuation impulse, with a bias toward careful calibration of dilution and capital allocation upon
public market entry. -- Moderate Confidence

The central investment question is whether the market will reward the long-term, capital-intensive growth
narrative--which requires years of sustained investment before full profitability--over the immediate financial
realities of high leverage and negative near-term earnings. The evidence is strongest regarding the
technological ambition and market opportunity, but weakest regarding the final offer price, the precise
post-1PO capital structure, and the ultimate impact of concentrated governance on future capital alocation
decisions.

Bull Case

* What must go right: Accelerated Starship cadence proves highly reusable and cost-effective, Starlink
monetization exceeds expectations, and regulatory approvals for spectrum are secured, alowing for rapid,
capital-efficient expansion.

» Key supporting evidence: The company has a proven track record of achieving ambitious technical
milestones, and the multi-segment approach offers multiple avenues for revenue synergy and cost
absorption, as detailed in the S-1 risk factor mitigation strategies.

« Financial and valuation implication: Revenue growth accelerates with improving gross margins
(approaching 50%) and a clear path toward positive operating cash flow, which helps manage the existing
debt load. The valuation bridge supports a premium EV/Revenue multiple based on projected scale.

* What would disconfirm this case: Slower Starship progress, weaker Starlink monetization, or materially
unfavorable regulatory outcomes that raise capital needs.
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e Confidence Level: Moderate-High
Base Case
* What ismost likely: A plausible pricing outcome that sits near fair value given a credible growth plan but

with limited near-term profitability; the stock trades in line with evolving public comparables as results
unfold.

* Why thisismost likely: The S-1 shows substantial historical losses and high leverage, suggesting that
near-term capital needs will temper aggressive valuation expansion until profitability is clearer.

 Financial and valuation implication: Revenue growth continues at a solid pace (around 30% Y oY), but
margins remain under pressure due to ongoing capex; the valuation aligns with afair multiple range,
factoring in the governance discount.

* What would disconfirm this case: Faster-than-expected profitability or amaterially cheaper financing
plan that reduces dilution concerns.
e Confidence Level: Moderate
Bear Case
e What could go wrong: Weak demand in the PO window, followed by sustained overhang on the stock

due to substantial dilution and uncertain post-1PO profitability; regulatory or capital-cost stress compounds
risk.

* Why thisrisk iscredible: Thefiling explicitly names regulatory dependencies and high leverage as
material risk drivers, and the dual-class structure concentrates control away from public shareholders,
potentialy leading to suboptimal capital allocation.

 Financial and valuation implication: Multiples compress toward the lower end of peer ranges due to
perceived risk premium; weaker post-1PO earnings potential supports a subdued price path, exacerbated by
the 180-day lock-up expiry.

« What would disconfirm thiscase: A credible capital plan that stabilizes liquidity and accel erates path to
profitability, or afavorable regulatory outcome that reduces capital needs.

* Confidence L evel: Low-Moderate
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Variable

Bull

Base

Bear

Case Definition

Revenue/
Growth

Margins/
Profitability

Customer /
Competitive/
Execution

Balance Sheet /
Cash Burn/
Dilution

Valuation Bridge

Probability

Implied Value/
Price Target

Confidence

What Would
Disconfirm It

AlfinaAl

Robust execution across all
segments; favorable pricing
and capital structure post-1PO.

Strong growth trajectory across
Space, Connectivity, and Al
compute; mid-to-high teens or
higher CAGR through initial years
post-1PO (driven by Starlink
expansion

and XAl adoption).

Gross margin near mid-to-high
40s%

with operating leverage improving
as scale embeds; targeted
profitability in late cycles; negative
near term still acceptable given
capex.

Strong competitive positioning
from Starship cadence and
cross-segment offering; regulatory
approvals

and spectrum access reinforced;
execution risk contained by
diversified services.

Debt load is substantial but
manageable

with growth of cash flow; dilution
risk from pro forma actions, but
capital structure supports growth
narrative.

Operating projectionsimply a
valuation bridge toward premium
EV/Revenue given scale

and cross-segment synergy; final
pricing crucial for upside.

28%

Not determinable (offer price not
disclosed)

Strong link between execution
and final pricing; upsideif pricing
isfavorable.

A materialy favorable final offer
price

and cap-table that preserves upside;
sustained post-1PO execution
beyond expectations.

Steady growth trgjectory; valuation
near fair value; manageable dilution
and execution risk.

Moderate growth with steady
subscriber

and backlog progression; Starship
cadence meets plan but at variable
pace; Al compute scale uncertain
but incremental .

Gross margin ~40-50% with
negative

or modestly negative operating
marginsin near term; improvement
possible as scale persists but
constrained by capex.

Competitive pressures exist but
moderated by cross-segment scale;
execution risk manageable with
ongoing partnerships

and spectrum progress.

High leverage persists; burn/runway
stretched but with potential
stabilization through proceeds

and efficiency gains.

valuation aligns

with afair multiple range; credible
operating path but not aggressively
bullish.

50%

Not determinable (offer price not
disclosed)

Balanced confidence given data
gaps but solid operating backdrop.

Realization of a credible path to
profitability with achievable
revenue growth

and a transparent capital plan.

Significant execution delays or
capital structure stress; valuation
compression due to leverage

and governance.

Slower growth with weaker cadence
in Starship

and Starlink monetization; Al
compute progress stutters; overall
revenue path challenged.

Margins deteriorate due to higher
cost of capital, slower top-line
growth,

and higher financing costs;
profitability remains elusive in near
term.

Competitive pressure intensifies;
regulatory timing

and supply constraints impede
cadence; execution risk manifestsin
missed milestones.

Significant dilution risk

and liquidity pressure; debt burden
weighs on capital allocation
flexibility; runway concerns
dominate.

Valuation friction arises from
leverage

and regulatory risks; downside
multiple compression is plausible if
milestones slip.

22%

Not determinable (offer price not
disclosed)

Cautious confidence due to structural
risks
and lack of pricing.

A pricing outcome that overhangs
investors with excessive dilution;
regulatory delays

or missed milestones that depress
top-line growth.
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The primary differentiator across these scenariosis the final offer price relative to the company'sintrinsic
value, which is heavily influenced by the market's perception of execution risk versus the long-term potential
of the integrated Starlink/Starship/xAl platform. Regulatory clarity and the final capital structure (debt vs.
equity mix) are the key variables driving the outcome toward the bull or bear extremes.

Offer Price: unknown

| PO Financial Analysis

Revenue and Growth Trajectory

The company demonstrated robust historical revenue growth, increasing from $10,387 million in Fiscal Year
2023 to $18,674 million in Fiscal Y ear 2025, representing a compound annual growth rate of approximately
31.6% over that period. The most recent year-over-year growth was 33.2%. Revenue quality is mixed, with
Starlink providing a recurring subscription component, while launch services and Al compute appear more
transactional or project-based. The growth tragjectory supports the thesis that the company is successfully
scaling its operations, though the associated capital intensity remains the primary financial constraint.

Quarter End Revenue QoQ Change

[Q] N/A N/A

Margin Analysisand Path to Profitability

The company has shown improvement in gross margin, rising from approximately 31.9% in FY 2023 to an
estimated 49.3% in FY 2025, indicating increasing efficiency in service delivery or favorable revenue mix
shifts. However, operating margin has been volatile, moving from alossin FY 2023 to a small profit in

FY 2024 before returning to a significant loss of (13.9%) in FY 2025. The path to profitability is contingent on
achieving operating leverage where revenue growth outpaces the combined growth of operating expenses and
financing costs, which is not yet evident in the recent financial statements.

Metric Value Period
Gross Margin 49.3% FY 2025
Operating Margin (13.9%) FY 2025
Net Margin (26.5%) FY 2025
EBITDA Margin N/A N/A
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Burn Rate and Runway Analysis

The company exhibits a significant cash burn profile, with Free Cash Flow negative by $(12,790) million in
FY 2025, driven by high investing cash outflows. As of the end of 2025, total debt stood at $29,111 million,
and the balance sheet is heavily weighted by $38,752 million in Redeemable Convertible Preferred Stock.
Cash and cash equivalents were $15,852 million as of March 31, 2026. The runway is highly dependent on the
undisclosed amount of net proceeds from the PO, as the current cash balance must support ongoing,
substantial capital expenditures across the three business segments.

Metric Value
Cash and Equivalents (pre-IPO) 15,852
Quarterly Cash Burn 565
Gross | PO Proceeds (est.) unknown
Estimated Runway Post-1PO unknown

Valuation at Offer Price

Vauation at the offer price cannot be definitively calculated as the offer price and total shares outstanding are
not disclosed in the public excerpts, and the final 424B4 has not been filed. Based on the LTM revenue of
$18,674 million, any final vauation will be tested against public comparables using the EV/Revenue multiple,
which isthe most appropriate metric for a capital-intensive, pre-profit company. The final price will need to
offer acompelling entry point that compensates investors for the high leverage and governance risks.

Scenario Offer Price Implied Mkt Cap EV/Revenue Price/Gross Profit ~ vs. Comp Median
Low end of range unknown unknown unknown unknown unknown
Mid range unknown unknown unknown unknown unknown
High end of range unknown unknown unknown unknown unknown
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Market Sentiment & Research Analysis

Analyst sentiment, while not explicitly quantified in initiation reports due to the private status, is inferred from
the S-1's risk disclosures, suggesting high scrutiny on capital efficiency and governance. Institutional demand
for the offering is expected to be high given the company's profile, but this demand is tempered by the
complexity of the capital structure and the dual-class governance, which may deter some long-only funds.
Media sentiment typically focuses on technological breakthroughs (Starship) and leadership visibility, often
overlooking the underlying financial constraints and leverage. Recent comparable IPO cohort performanceis
difficult to benchmark precisely without afinal offer price, but the general market appetite for high-growth,
high-capex technology platforms will dictate the initia trading environment. The 180-day lock-up expiry
represents a pivotal milestone where potential supply overhang from early investors will be tested against
sustained operationa performance.

Risk Analysis Framework

The overall risk profile for SpaceX is elevated, stemming from a combination of business execution challenges
inherent in developing frontier technology, significant financial leverage, and structural governance concerns.
The biggest risks are concentrated in the execution of the Starship program, which underpins the entire growth
narrative, and the management of the company's substantial debt |oad. These risks matter because failure to
meet technical milestones or control capital deployment could rapidly erode equity value, especially given the
concentrated control that limits public shareholder recourse.

Risk Factor Probabili  Impact  Severity IPO-Spec Thesis Why It Matters
ty ific I mpact
Lock-up expiry cliff Medium Medium Medium YES Weakens  Potential for significant selling pressure from
Thesis insiders after 180 days if valuation is not
sustained.
Valuation multiple compression Medium High High YES Weakens  If thefinal priceistoo high relative to peers, any
Thesis operational slip will lead to immediate multiple
contraction.
Starship Cadence Failure High High High NO Invalidates The entire growth model depends on Starship's
Thesis cost-effective reusability
and launch rate.
High Leverage & Liquidity High High High YES Weakens  Large debt load increases financing costs
Thesis and raises the risk of future dilutive equity raises.
Regulatory Approva Delays High Medium Medium NO Weakens Delaysin FAA or FCC approvals directly
Thesis constrain Starlink expansion

and Starship operations.

Al/Data Privacy Scrutiny Medium Medium Medium NO Weakens  Evolving global regulations could impose
Thesis significant compliance costs on the XAl segment.
Governance Concentration Medium High High YES Weskens  Concentrated voting power limits public
Thesis investor influence on capital allocation

and strategic direction.
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Thesis Implementation Factors

* Key ThesisMetricsto Monitor: Investors must monitor Starlink Subscriber Growth to validate
recurring revenue quality, Star ship Launch Cadence to confirm cost-reduction progress, and the Gross
Mar gin trend to ensure operating leverage is being achieved as scale increases. These metrics are crucial
because they directly validate the core assumptions underpinning the company's long-term cash flow
potential.

* Lock-Up Expiry Watch: The 180-day lock-up expiry isa pivotal milestone that will test market demand
against potential insider supply. Therisk is moderate, but investors should watch for any unusual pre-expiry
activity or large secondary offerings that could signal alack of long-term commitment from early holders.

e Thesis Validation Milestones. Validation will be strengthened by achieving consistent, on-time Starship
reusability milestones, securing key international spectrum licenses for Starlink Gen2 services, and
demonstrating a clear, funded path to positive free cash flow within the next three years.

e ThesisInvalidation Signals. Invalidation would occur if Starship development faces a multi-year
setback, if the company requires a highly dilutive emergency capital raise dueto liquidity issues, or if
governance decisions are made that clearly prioritize founder interests over public shareholder value.

* Review Cadence: The thesis should be formally revisited quarterly, coinciding with the company's
expected reporting cadence, and immediately following any major regulatory announcements or significant
Starship test outcomes.

« Position Sizing and Entry Approach: A cautiousinvestor might consider sizing the initial position based
on the base case scenario, waiting for the final offer price and the initial post-1PO trading volatility to
subside before increasing exposure, thereby mitigating the risk associated with the unknown offer terms.

* Risk Management: Exposure should be reduced if the company misses two consecutive operational
milestones (e.g., launch cadence or subscriber targets) or if the debt-to-equity ratio continues to worsen
without corresponding revenue acceleration.

» Confidence Assessment: The overall conviction level is Moderate. This level reflects high confidence in
the technological ambition and market opportunity, balanced against significant uncertainty regarding the
final 1PO valuation, capital structure, and governance alignment.

Supporting Analysis
SWOT Analysis
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Strengths

W eaknesses

Fully integrated multi-segment platform (launch,
connectivity, compute) with scale advantages in
cadence

and a potential network effect from Starlink.

Opportunities

Substantial capital expenditure requirements; negative
earnings trajectory in the near term; heavy leverage
and preferred stock base; governance concentration.

Threats

Large TAM in space, connectivity, and Al compute;
spectrum transactions to enable Gen2 services,
potential partnerships

and government programs.

Regulatory approval s timing; competitive intensity in
launch and satellite connectivity; potential dilution
and execution risk if capitalization needs outpace
revenue growth.

| PO Financial Model Assumptionsand Peer Context

The financial model underpinning the S-1 assumes a revenue growth path in the high 20s to low 30s percent
range, requiring flawless execution on Starship and Starlink expansion. The margin path is expected to
improve significantly as fixed costs associated with R& D and infrastructure are absorbed by alarger revenue
base, though thisis contingent on controlling the cost of capital. The valuation framework relies heavily on a
forward EV/Revenue multiple, given the current negative earnings profile. Qualitatively, SpaceX should

command a premium to pure-play launch or connectivity peers due to its multi-segment diversification and
technological leadership, but this premium islikely to be offset by a discount applied due to the high leverage

and concentrated governance structure.

Key IPO ThesisMonitoring Triggers

* Starlink Subscriber Growth Rate -- Watch for sustained quarterly growth above 10% to confirm
connectivity monetization success; this validates the recurring revenue component of the business model.

*» Gross Margin Stability -- Monitor if the gross margin remains above 45% as launch cadence increases; this
confirms that the cost of delivering servicesis declining as expected with scale.

* Post-1PO Debt Covenant Compliance -- Track any public disclosures regarding debt covenants, as failure
to comply could trigger immediate liquidity concerns or force unfavorable financing actions.

* Regulatory Milestone Achievement (FAA/FCC) -- Watch for the finalization of key spectrum licenses or
launch approvals; these events directly unlock new revenue streams and reduce regulatory uncertainty.

* Insider Selling Volume Post-L ock-Up -- Monitor the volume of shares sold by insidersin the 30 days
following the 180-day lock-up expiry; high volume suggests alack of long-term conviction at the 1PO price.

| PO Filings Referenced

Primary S-1: https://www.sec.gov/Archives/edgar/data/1181412/000162828026036936/spaceexpl orationtechno

logi.htm

Latest Amendment: https.//www.sec.gov/Archives/edgar/data/1181412/000162828026039276/spaceexpl oratio

ntechnol ogi.htm
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Methodology Note: This report synthesizes qualitative insights from research, prospectus data from the S-1 filing, and financial and
competitive analysis to deliver a concise | PO investment thesis. The integration prioritizes the S-1 prospectus for financial accuracy,
research for market context, and scenario-based thesis framing for client understanding, without giving any recommendations or
advice. All dataiis current as of the report date, with no extrapolation beyond sourced information.

Disclaimer: This S-1 Investment Thesis Report is for educational purposes only and does not provide investment advice or
recommendations. PO investments carry heightened risk including lock-up expiry volatility, limited operating history, and prospectus
forward-looking statement uncertainty. AlfinaAl is not aregistered investment advisor or broker-dealer. Investors should conduct their
own due diligence and seek professional guidance before making investment decisions.
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Glossary of Key Terms

The following terms appear frequently in IPO analysis reports. This reference guide isintended to help investors at al levelsinterpret
the financial language, valuation metrics, and | PO-specific concepts used throughout this document.

Term Full Name What It Means Why It Mattersin an PO
ARR Annual Recurring The amount of recurring revenue a company Important in an IPO because it helps investors evaluate
Revenue expects to generate over a 12-month period revenue stability, growth quality, and the predictability of
from subscription or contract-based customers future sales
Dilution -- A reduction in existing shareholders ownership  Important because future share issuance can reduce the
percentage when new shares are issued value of each investor's stake
Float Public Float The shares available for public trading, Lower float can increase volatility after the IPO, while
excluding closely held insider shares larger float can improve trading liquidity
Greenshoe Over-Allotment Allows underwriters to sell up to 15% more Can signa strong investor demand and may also help
Option sharesif PO demand exceeds the original stabilize the stock price after listing
offering size
Liquidity - A company's available cash and near-cash Good liquidity lowers the risk of anear-term funding
resources, or its ability to meet short-term crunch after the IPO
obligations
Lock-up Period -- A contractual restriction preventing insiders When the lock-up expires, insider selling can pressure the
from selling shares after the PO, typically for stock price downward
90-180 days
LT™M Last Twelve Months Revenue or earnings over the most recent Used to value acompany at |PO; missing LTM figures
12-month period can significantly constrain analysis
LTV Lifetime Value Thetotal economic value a customer is Helps investors assess the quality and durability of a
expected to generate over the full relationship company's customer economics
Runway - The number of months or years a company can IPO proceeds are often used to extend runway; a short
operate before running out of cash runway increases financing risk
TAM Total Addressable The maximum market size if a company Helps investors gauge long-term upside potential; larger
Market captured every potential customer TAM generaly supports higher-growth valuations
TRA Tax Receivable A contract in which anewly public company Mattersin an PO because it can reduce future cash
Agreement agrees to share certain tax savings with pre-IPO  available to public shareholders and create an ongoing
owners or other existing holders financial obligation after the offering
TT™M Trailing Twelve Financial results for the most recent 12-month Often used interchangeably with LTM in valuation
Months period analysis, so readers should understand both
Underwriter -- The investment bank or banks that help price, Underwriters influence pricing, investor allocation,
market, and distribute |PO shares stabilization, and often early research coverage
UP-C Umbrella Partnership- ~ An | PO structure where the public company is Important because it can affect dilution, taxes,
C Corporation a C-corporation that holds an interest in an governance, and post-1PO cash flows, especially when
operating partnership, while pre-1PO owners paired with exchange rights and a TRA
often continue to hold partnership units
Useof Proceeds  -- A disclosurein the S-1 explaining how the Reveals whether capital is being directed toward growth,
company plans to spend the money raised in debt repayment, operations, or investor liquidity
the IPO
YoY Y ear over Year A comparison of afinancial metric to the same Smooths out seasonal effects; the standard way to
period in the prior year measure annual growth
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